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Die Bewertungsproblematik wird bei Venture-Capital-Finanzierungen durch Lösungsansätze aus Beteiligungsverträgen, die
Kontroll- und Cashflow-Rechte enthalten, aufgelöst. Jens Simon ergänzt die bisherige Forschung um eine systematische
Ausarbeitung des ökonomischen Wertes aller potenziellen Vertragsklauseln in Beteiligungsverträgen.
"I wish I could have had this book when I was starting out in the business. An invaluable reference work." —Alan Poul, producer,
Westworld The legal resources of studios and networks are legendary, often intimidating independent producers, writers, actors,
directors, agents, and others as they try to navigate through the maze of legal details. This invaluable reference presents the
interests of talent as well as the point of view of creative executives, producers, entertainment attorneys, agents and managers,
and major guilds—making clear the role that each plays in the dealmaking process. Readers will find expert insights to talent and
production deals for television, feature film, video, and the Internet, as well as an in-depth overview of net profits and other forms
of contingent compensation. Hollywood Dealmaking, Third Edition, also addresses digital and new platforms, changes resulting
from new union agreements, and the evolution in feature film back-end (profit participation) deals. In addition, this comprehensive
guide includes: Explanations of employment deals Details of rights acquisition Basics of copyright law Sample contracts and forms
Glossary of industry lingo and terminology And much more! Peppered with facts on the deals of superstar players and with
summaries in each section to clarify complex legal issues, Hollywood Dealmaking, Third Edition, is an essential resource for
industry novices and veterans alike who want to sharpen their negotiation skills and finalize the deals they have been seeking.
Written by an experienced business lawyer in the technology, scientific and engineering community, this publication is for the
engineer with an innovative high-tech idea or concept who needs those crucial business insights and strategies to move that idea
forward. It offers key analysis on how to leave a current employer, gain access to technologies and potential talent, and considers
other issues that can reduce problems down the road. It even includes a step-by-step guide for accessing and protecting
intellectual property at the earliest stages. To assist in the fundraising process, this resource explores all the available options to
capitalize a business – from self-funding, to bootstrapping, to angel investors, to venture capital to government grants, to bank
loans, to joint ventures. It also looks at the best ways to form a company so as to take advantage of various tax and business
strategies, discusses compensation of employees with stock options or restricted stock plans, explains how an emerging company
can expand internationally, and covers some key exit strategies such as an IPO or a merger/acquisition. It covers most everything
a new technology business will face including hiring, firing, contracts, leases, loans, and product warranties. As you read, you will
find this book is full of the stuff that engineers love: statistics, data, tools, spreadsheets, and research. But it also full of the
anecdotal evidence and practical advice needed to stay the course. Now is a tremendous time for entrepreneurship. Although
there have been periodic slowdowns in the economy, if you believe in a future, high-tech is the future in which to believe. This
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book is part of the Taylor & Francis/CRC Press series "What Every Engineer Should Know About... . Like the other books in the
series, it is designed to provide you with important knowledge that will help you along your career path. This one will also help you
make that path your own.
A detailed look at how musicians, songwriters, publishers, and indie labels?producing every kind of music?can earn good money
from placing their music into film and TV in the United States and beyond. Find out who needs music and where to find them, build
strategies to market your music effectively, learn to deal with voicemail and rejection, and negotiate your way to a better deal.
The incredible tale of how ambitious oil rivals Marcus Samuel, Jr., and Henri Deterding joined forces to topple the Standard Oil
empire Marcus Samuel, Jr., is an unorthodox Jewish merchant trader. Henri Deterding is a take-no-prisoners oilman. In 1889,
John D. Rockefeller is at the peak of his power. Having annihilated all competition and possessing near-total domination of the
market, even the U.S. government is wary of challenging the great “anaconda” of Standard Oil. The Standard never loses—that is
until Samuel and Deterding team up to form Royal Dutch Shell. A riveting account of ambition, oil, and greed, Breaking Rockefeller
traces Samuel’s rise from outsider to the heights of the British aristocracy, Deterding’s conquest of America, and the collapse of
Rockefeller’s monopoly. The beginning of the twentieth century is a time when vast fortunes were made and lost. Taking readers
through the rough and tumble of East London’s streets, the twilight turmoil of czarist Russia, to the halls of the British Parliament,
and right down Broadway in New York City, Peter Doran offers a richly detailed, fresh perspective on how Samuel and Deterding
beat the world’s richest man at his own game.
Offers quantity surveyors, engineers, building surveyors and contractors clear guidance on how to recognise and avoid
measurement risk. The book recognises the interrelationship of measurement with complex contractual issues; emphasises the
role of measurement in the entirety of the contracting process; and helps to widen the accessibility of measurement beyond the
province of the professional quantity surveyor. For the busy practitioner, the book includes: Detailed coverage of NRM1 and
NRM2, CESMM4, Manual of Contract Documents for Highway Works and POM(I) Comparison of NRM2 with SMM7 Detailed
analysis of changes from CESMM3 to CESMM4 Coverage of the measurement implications of major main and sub-contract
conditions (JCT, NEC3, Infrastructure Conditions and FIDIC) Definitions of 5D BIM and exploration of BIM measurement protocols
Considerations of the measurement risk implications of both formal and informal tender documentation and common methods of
procurement An identification of pre- and post-contract measurement risk issues Coverage of measurement risk in claims and final
accounts Detailed worked examples and explanations of computer-based measurement using a variety of industry-standard
software packages.
Offering unprecedented looks into the leading minds of different industries, each essay in these books is written by a different Clevel executive from Fortune 500 companies. Their insights provide tips, secrets, and glimpses into the future of each profession or
topic. Each book features a list of the best and brightest industry leaders, resulting in all-star casts of respected and revered
contributors on each topic. Their business perspectives reveal methods for analyzing markets, increasing worth, motivating teams,
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establishing goals, strategic planning, building brands, ensuring customer profitability, balancing professional and personal lives,
building great relationships, continuing research and education, learning time management, and more.
Combine high-end manga storytelling theory and advice with the tools for digital creation in Manga Studio, guided by expert
professional manga-ka. You'll discover manga storytelling techniques, from speed lines to technology, from toning to big sound
effects. Steve Horton and Jeong Mo Yang then show you how best to accomplish these techniques using the leading manga art
creation program, Manga Studio EX. Every ounce of theory is backed up with step-by-step manga illustrations and Manga Studio
screenshots that show how these illustrations were created. See the techniques in action in The Other Side of the Tracks, a new
manga short story in the book centerfold which demonstrates at least one example from every technique described. You can also
follow the continuing story as a webmanga available at comicspace.com. And there's more! The companion CD includes trial
version of Manga Studio EX along with high-resolution image files from the book. Smith Micro has also included a coupon for $100
off the full version of Manga Studio EX. --Authors are expert professional manga-ka (creators), with credits such as TokyoPop's
Star Trek: the Manga and Dyoz, Image Comics' Strongarm, and Grounded Angel on the web. --There is no other Manga book that
melds high-end Manga storytelling theory and advice, with the tools for digital creation in Manga Studio. --In the book centerfold is
a new manga short story: The Other Side of the Tracks, which shows at least one example from every technique described. This
story will continue after publication as a webmanga. --Demo version of Manga Studio EX on CD (plus exclusive value-adds not
found elsewhere) along with high-resolution image files from the book. --Smith Micro (makers of Manga Studio) will provide a
coupon in the back of the book for $50 to $100 off the $220 Manga Studio EX software.
In the standard venture capital contract, entrepreneurs have a large fraction of equity ownership in the companies they found and are paid a
sub-market salary by the investors who provide the money to develop the idea. The big rewards come only to those whose companies go
public or are acquired on favorable terms, forcing entrepreneurs to bear a substantial burden of idiosyncratic risk. We study this burden in the
case of high-tech companies funded by venture capital. Over the past 20 years, the typical venture-backed entrepreneur earned an average
of $4.4 million from companies that succeeded in attracting venture funding. Entrepreneurs with a coefficient of relative risk aversion of two
and with less than $0.7 million would be better off in a salaried position than in a startup, despite the prospect of an average personal payoff
of $4.4 million and the possibility of payoffs over $1 billion. We conclude that startups attract entrepreneurs with lower risk aversion, higher
initial assets, preferences for entrepreneurship over employment, and optimistic beliefs about the payoffs from their products.
Taxes are sometimes so fundamental to domestic systems that they are almost impossible to change, as when the tax system is part of a
nation's majority religion or is linked to another value deeply rooted in local communities, such as housing or farming. There is a danger in the
WTO, a Geneva-based entity, making decisions for people living in distant locations with regard to tax issues related to their local needs and
wants. The Saudi Arabian tax system exemplifies the tension between religion, tax and trade, because tax has a role in the country's religion
and is an essential part of its laws. Therefore, there is a need for maintaining a delicate balance between local needs and international
commitments with respect to taxation. This book aims to show directions in which legal order can be preserved as much as possible from
within each country, and yet not imposed upon them, and which will help build a peaceful bridge between local and international factors that
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are important to shaping the global order.
This is a practical guide for people in the aquaculture industry and for those about to enter it. Australian Fish Farmer covers current as well as
potential aquaculture industries and provides practical skills that will allow people to solve everyday problems in the day-to-day management
of aquatic stock. This new edition reflects the considerable advances in technology, farming methods and commercial development. These
aspects and more have been included in the revised edition, which also deals with financial and administrative management to provide the
reader with sufficient information to operate a successful venture. The authors have drawn on their experience of designing and conducting
aquaculture training programs and incorporated feedback, to ensure this publication is relevant and practical to Australian fish farmers.
Ready to learn everything only the real word can teach you, not what some exam book or test prep book regurgitates? Bigwig Briefs Test
Prep features real world intelligence, strategies and experience from leading minds in the business world and business school professors to
prepare your mind for questions only industry veterans could prepare you for. Ever wonder how business executives who go back and take
the exam (just to see how they would do, or embarking late on an MBA), do remarkably well, even though they have not polished their
grammar, verbal, or quantitative reasoning skills in decades? It is because they have learned to think like a business executive-exactly what
the questions are meant to see if you can do. This book teaches you how to "think like a business executive" and think in a frame of mind that
will help enable you to think through quantitative reasoning and verbal questions and write in a way that helps you increase your score by
leaps and bounds. This book also features proven strategies, mindsets, writing styles and problem solving tactics practiced by leading
consultants, entrepreneurs, investment bankers, CEOs, and other industry veterans that can be altered, expanded upon and customized to
give you a distinct advantage when taking the GMAT exam, and preparing you for your path after the exam.
John W. Cones, whose real goal is to stimulate a long-term film industry reform movement, shows how the financial control of the film
industry in the hands of the major studios and distributors actually translates into creative control of the industry. Cones discusses the pros
and cons of the debate relating to the industry's so-called net profit problem and the way in which the distribution deal plays an integral part in
that problem. He then breaks down five major film finance/distribution scenarios, explaining various distribution deals and suggesting ways of
negotiating distribution. Critically examining the specific terms of the distribution deal itself, Cones covers gross receipts exclusions,
distributor fees, and distribution expenses. He also investigates the various forms of interest, issues of production costs, matters of creative
control, and general contractual provisions. For handy reference, Cones includes an extensive checklist for negotiating any feature film
distribution deal. The list deals with distribution fees, distribution expenses, interest, production costs, creative control issues, general
contractual provisions, distributor commitments, and the limits of negotiating. His nine appendixes present a "Motion Picture Industry
Overview," "Profit Participation Audit Firms," "ADI (Top 50) Market Rankings," an "AFMA Member List, 1992?1993," a "ProductionFinancing/Distribution Agreement," a "Negative Pickup Distribution Agreement," a "Distribution Rights Acquisition Agreement," a "Distribution
Agreement (Rent-a-Distributor Deal)," and a "Foreign Distribution Agreement." Cones wrote this book for independent producers, executive
and associate producers and their representatives, directors, actors, screenwriters, members of talent guilds, distributors, and entertainment,
antitrust, and securities attorneys. Securities issuers and dealers, investment bankers, and money finders, investors, and financiers of every
sort also will be interested. In addition, Cones suggests and hopes that the book will interest "Congress, their research staff, government
regulators at the Internal Revenue Service, the Securities and Exchange Commission, the Federal Trade Commission, and law enforcement
officials such as the Los Angeles District Attorney and the U.S. Justice Department."
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Today, when artists are empowered to take greater control of their careers and earnings, the need for musicians to understand the business
of music has never been greater. In a digital age overflowing with confusing and ever-changing information, musicians need trusted business
advice from a veteran artist who can break down the basics in language they understand. Written by a professional musician for other
musicians, Business Basics for Musicians is the laypersons guide to the music industry. In this must-have manual, music industry veteran
Bobby Borg presents vital info in a conversational tone and an easy-to-scan format regarding five vital areas that musicians need to succeed:
Career Execution, Business Relationships, Pro Teams, Deals and Dollars, and Future Predictions. Everything from copyrights to record
deals, to managers, to merchandising, to doing it yourself is covered. With pro interviews, anecdotes, and review quizzes, Business Basics
for Musicians is the complete handbook from start to success. Updates for this edition: Changes in copyright laws Summary of the Music
Modernization Act Updates on record, merch, publishing, and live performance deals New trends in sponsorships and partnerships with
product brands New interviews with industry professionals, including managers, producers, and agents New stories paralleling current events
and industry happenings Updated business resources, industry contacts, and URLs
The first book to combine the various strands of a very complex business milieu and introduce the reader both to how the industry itself
operates as well as the overall business environment that underpinds the industry. This will be an invaluable resource to budding musicians
who are attempting to obtain a foothold in the music business.
This comprehensive guide presents specific, real-life examples of the strategies and tactics used by some of the world's most successful
international businesses and organizations to excel in the global marketplace. Divided into six major sections, this important book features
more than 30 case studies that span critical issues of international business--globalization; negotiation; marketing; product/service quality;
joint ventures and strategic alliances; and culturally diverse workforces. Each case study focuses on a particular company, region, or
management style to clearly illustrate proven techniques for capitalizing on the cultural diversity of people, products, and markets. With
contributions from more than two dozen business executives and professors, spanning the globe from Japan, to Germany, China to Mexico,
this casebook provides a broad spectrum of current and future approaches to acheiving international and cross-cultural business success.
Career Insights are designed to give you a special look inside the minds of the leading sports executives of the world, and assist you in
getting an insider's view on what it takes to succeed in the workplace. The book features candid insights from: Charley Armey (General
Manager, St. Louis Rams), Doug Hamilton (Vice President and General Manager, Los Angeles Galaxy), Mike O?Connell (GM, Boston
Bruins), Mike Smith (GM, Chicago Blackhawks), Joe Garagiola, Jr. (GM, Arizona Diamondbacks), and Jim Smith (GM, Columbus Crew). This
book is the best way for professionals or ?soon to be professionals? to learn to think, analyze, and respond to situations they will confront in
the workplace. The purpose of this book is not to devise the quickest way to land just any job. Rather, we try to guide you towards assuming
the mindset of the industry's most elite and successful executives, so you can employ these skills at any level. The authors in this book know
what it takes to succeed; now you?ll know their secrets too. Use this information to get an edge, land the job of your dreams, and have a
successful career.
Inside the Minds: Biotechnology Deals is an authoritative, insider's perspective on the issues surrounding biotech deals, including mergers
and acquisitions, collaborations, and the future of doing successful deals. Featuring lawyers, CEOs of funded biotech companies, and
venture capitalists who invest in them, this book provides a broad, yet comprehensive overview of the art of doing successful deals from the
experts themselves. From finding and capitalizing on opportunities to completing the deal, these authors articulate the finer points around
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doing biotech deals now and what will hold true into the future. The different niches represented and the breadth of perspectives presented
enable readers to get inside some of the great legal minds of today as experts offer up their thoughts around the keys to success within this
fascinating area.About Inside the Minds: Inside the Minds provides readers with proven business intelligence from C-Level executives
(Chairman, CEO, CFO, CMO, Partner) from the world's most respected companies nationwide, rather than third-party accounts from
unknown authors and analysts. Each chapter is comparable to an essay/thought leadership piece and is a future-oriented look at where an
industry, profession or topic is headed and the most important issues for the future. Through an exhaustive selection process, each author
was hand-picked by the Inside the Minds editorial board to author a chapter for this book.This book is by: Lee R. Brettman, M.D., FACP,
Dynogen Pharmaceuticals, Inc.—“Successful Strategies for Biotech Deals” Manish N Chapekar, Montreux Equity Partners—“Building
Successful Biotech Deals” Daniel Devine, Acceptys, Inc.—“The Art of the Deal” Mark I. Gruhin, Schmeltzer, Aptaker & Shepard,
PC—“Mergers and Acquisitions, Collaborations, and Partnerships” James T. Gunton, NJTC Venture Fund—“Strategies for Successful Deals”
Johnny Humphreys, Gen Prime—“Finding Success in Biotech” Roland H. Johnson, Piedmont Pharmaceuticals LLC—“Making Your Way
Through Biotech Dealings” Thomas G. Klopack, Self Employed, Former CEO of Aclara Biosciences—“Keys to Success in Biotechnology”
Gerard J. McGarrity, Ph.D., Intronn Inc.—“Successful Biotech Deals” Mark Schwartz , Ph.D., Bayhill Therapeutics—“Biotech Deal Strategies“
Abhi-Shek Jain, WTP Capital, LLC—“Secrets to Success” Alexis V. Lukianov, NuVasive, Inc.—“Finding and Capitalizing on Opportunities”
Deal TermsThe Finer Points of Venture Capital Deal Structures, Valuations, Term Sheets, Stock Options and Getting Deals Done
Bamber says BEAR TRAP is not an exposé, not a tell-all tale. Instead, he says it's a book about the human drama of watching a venerable
global institution's untimely collapse. Released on the day Lehman Brothers declared bankruptcy, BEAR TRAP rocketed to #400 on Amazon
as the country held its breath waiting for the Panic and “Great Recession” that followed. “This (book) just tells the story from someone who's
there. It takes the reader and puts them into my seat. We all know how this ended, but (this book) is really all about the journey there.’"
-Anthony Cronin, Business Editor, The Day’s Business Bear, Stearns & Co., a storied Wall Street firm with a maverick reputation had
endured many crises in its 85-year history. Nothing however could have prepared the firm for the sudden death spiral that would lead to its
takeover for a pittance. In a dramatic showdown with JP Morgan and the Fed, this is the tragic story of how fortunes were made and lost. Bill
Bamber, a senior executive at Bear Stearns, had a bird’s eye view of just what happened inside Bear’s offices and on the trading floor that
led to the most sensational financial crisis of our times. He recounts in detail the chain of events that led to the death spiral–from Bear's pointof-view and from the global financial marketplace. He details the securities manipulations that precipitated the credit crisis–those same
securities in our IRAs and 401Ks. Bamber reveals for the first time how foreign demand for U.S. capital played a role in the Bear's massacre,
and provides an insider’s view of the unprecedented actions taken by the Treasury and Federal Reserve to avoid a world-wide financial
crisis.
Grounds for Respect broaches a question that is of vital importance to all; namely, what grounds do we need in order to justify respect for
others? In exploring this question the author provides not only a critical overview of traditional and contemporary approaches to — and
critiques of — the concept of a common humanity, but also offers a distinctively new approach as to what it might mean to be human.
If you're seriously considering a career in private equity, you have to become familiar with how firms hire. With Getting a Job in Private Equity,
you'll gain invaluable insights that will allow you to stay one step ahead of other individuals looking to secure a position in this field. Here,
you'll discover what it takes to make it in PE from different entry points, what experience is needed to set yourself up for a position, and what
Page 6/12

Acces PDF Deal Terms The Finer Points Of Venture Capital Deal Structures Valuations Term Sheets Stock
Options And Getting Deals Done Inside The Minds
can be done to improve your chances of landing one of these limited opportunities.
The straight scoop on choosing and implementing an electronic health records (EHR) system Doctors, nurses, and hospital and clinic
administrators are interested in learning the best ways to implement and use an electronic health records system so that they can be shared
across different health care settings via a network-connected information system. This helpful, plain-English guide provides need-to-know
information on how to choose the right system, assure patients of the security of their records, and implement an EHR in such a way that it
causes minimal disruption to the daily demands of a hospital or clinic. Offers a plain-English guide to the many electronic health records
(EHR) systems from which to choose Authors are a duo of EHR experts who provide clear, easy-to-understand information on how to choose
the right EHR system an implement it effectively Addresses the benefits of implementing an EHR system so that critical information (such as
medication, allergies, medical history, lab results, radiology images, etc.) can be shared across different health care settings Discusses ways
to talk to patients about the security of their electronic health records Electronic Health Records For Dummies walks you through all the
necessary steps to successfully choose the right EHR system, keep it current, and use it effectively.
The Venture Capital Collection is the definitive resource for venture capital and the only reference material you will need for understanding,
drafting and negotiating deals, securing the appropriate funding, exiting an investment, or whatever your initiative might be. The collection
features eight books that collectively, provide a thorough examination of every aspect of venture capital. Within these 2,000+ pages lies a
wealth of critical information, which every entrepreneur, venture capitalist and lawyer should have at their fingertips. In addition, these
volumes feature examples of 50+ legal documents which delineate and govern venture-based transactions, as well as a plethora of expert
analysis and indispensable advice on negotiation points and tactics. Each book is authored by leading partners from top venture capital firms,
including Bessemer Venture Partners, Venrock Associates, Mellon Ventures, Polaris Venture Partners, EuclidSR Partners, Battery Ventures,
TA Associates, Motorola Ventures, Advanced Technology Ventures, Bertelsmann Ventures, and many more. The collection also highlights
the insights of top attorneys in the venture capital arena from such firms as Manatt, Phelps & Phillips, Hunton & Williams, Reed Smith and
many more. The retail price of the set reflects a 50% discount off the total cost of purchasing books individually. These indispensable
resources are all published by Aspatore Books, a leader in both business and venture capital book publishing. The Venture Capital Collection
includes the following books: Term Sheets & Valuations - Line by Line Descriptions of Each Clause and Negotiation Points Deal Terms - The
Finer Points of Venture Capital Deal Structures, Valuations, Stock Options and Getting Deals Done Venture Capital Exit Strategies - Leading
Venture Capitalists on Exit Strategies for Entrepreneurs & Management Teams Including M&A, IPOs and Other Options Compensation
Structures for Venture Backed Companies - How to Structure Compensation, Stock Options, Retirement, Debt & Bonus Plans for
Management and Employees The Venture Capital Legal Handbook - Industry Insiders on the Laws and Documents that Govern VC Deals,
Raising Capital, M&A and More The Ways of the VC - Partners from EuclidSR, Venrock, Polaris, Battery on Strategies to Assess Business
Models & Establish Valuations Leading Deal Makers - Top Lawyers & VCs on Negotiations & Deal Making The Role of Board Members in
Venture Backed Companies - Rules, Responsibilities and Motivations of Board Members - From Management & VC Perspective
Plenty of Canucks fans have taken in a game at Rogers Arena and will tell you they know just how to tell the Sedin twins apart. But only real
fans can immediately recall Pavel Bure's penalty shot in the 1994 Stanley Cup final, or have hit the road to support their team in enemy
territory. 100 Things Canucks Fans Should Know & Do Before They Die is the ultimate resource for true Vancouver Canucks fans. Whether
you're a diehard from the days of Stan Smyl or a more recent supporter, these are the 100 things every fan needs to know and do in their
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lifetime. Experienced sportswriters Mike Halford and Thomas Drance have collected every essential piece of Canucks knowledge and trivia,
as well as must-do activities, and ranks them all from 1 to 100, providing an entertaining and easy-to-follow checklist as you progress on your
way to fan superstardom.
A compelling journey into the science and behavior of psychopaths, written by the leading scientist in the field of criminal psychopathy. We
know of psychopaths from chilling headlines and stories in the news and movies—from Ted Bundy and John Wayne Gacy, to Hannibal Lecter
and Dexter Morgan. As Dr. Kent Kiehl shows, psychopaths can be identified by a checklist of symptoms that includes pathological lying; lack
of empathy, guilt, and remorse; grandiose sense of self-worth; manipulation; and failure to accept one’s actions. But why do psychopaths
behave the way they do? Is it the result of their environment— how they were raised—or is there a genetic component to their lack of
conscience? This is the question Kiehl, a protégé of famed psychopath researcher Dr. Robert Hare, was determined to answer as he began
his career twenty years ago. To aid in his quest to unravel the psychopathic mind, Kiehl created the first mobile functional MRI scanner to
study psychopaths in prison populations. The brains of more than five hundred psychopaths and three thousand other offenders have been
scanned by Kiehl’s laboratory—the world’s largest forensic neuroscience repository of its kind. Over the course of The Psychopath
Whisperer, we follow the scientific bread crumbs that Kiehl uncovered to show that the key brain structures that correspond with emotional
engagement and reactions are diminished in psychopaths, offering new clues to how to predict and treat the disorder. In The Psychopath
Whisperer, Kiehl describes in fascinating detail his years working with psychopaths and studying their thought processes— from the
remorseless serial killers he meets with behind bars to children whose behavior and personality traits exhibit the early warning signs of
psychopathy. Less than 1 percent of the general population meets the criteria for psychopathy. But psychopaths account for a vastly outsized
proportion of violent crimes. And as Kiehl shows, many who aren’t psychopaths exhibit some of the behaviors and traits associated with the
condition. What do you do if you discover your roommate, or boss, or the person you are dating has traits that define a psychopath? And
what does having a diminished limbic region of the brain mean for how the legal system approaches crimes committed by psychopaths? A
compelling narrative of cutting-edge science, The Psychopath Whisperer will open your eyes on a fascinating but little understood world, with
startling implications for society, the law, and our personal lives.
A Step-by-Step Legal and Practical Guide Getting mergers and acquisitions transactions successfully completed requires an understanding
of the legal framework, negotiating points, and practical aspects of each stage of the deal. Part legal primer, part business and negotiating
primer, Mergers and Acquisitions: A Step-by-Step Legal and Practical Guide provides comprehensive and understandable advice for
management, investors, legal and business professionals, and law and business school students. Providing expert guidance on the legal
frame-work, deal points, and practicalities at each stage of an M&A transaction, Edwin L. Miller, Jr. explores the M&A process from beginning
to end, including: Corporate finance fundamentals Critical early steps in the acquisition process How to structure transactions to achieve the
best economic result Tax considerations for both buyers and sellers Key and often-misunderstood provisions in the definitive acquisition
agreement Acquisitions of public companies—what's different Leveraged buyouts and acquisitions of troubled businesses Mergers and
Acquisitions is a must-read whether you're a legal or business professional, an entrepreneur, an investor, or a law or business school
student. The book will also be extremely useful to international lawyers and businessmen who need to understand the M&A practices in the
United States that are being increasingly adopted around the world. Praise for Mergers and Acquisitions "Buyers and sellers both hope to be
winners in an acquisition. But at the negotiating table, there is only one winner for each point and winning may mean a significant change in
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the deal economics. The insights in this book are crucial for both buyers and sellers and lay out the rationale for both sides of all of the money
issues and other important deal points." —Todd Koopersmith, Vice President, Business Development, Iron Mountain "This book will help M&A
professionals get up to speed on a wide range of deal points. It explains the legal background and transaction structuring issues in M&A
transactions that every investment professional must know." —Gregory Burkus, founder and partner, Shasta Partners "This book is an
essential resource for business people, and the lawyers and other professionals who advise them, to develop a real-world understanding of
how the M&A process works. More importantly, it explains why specific deal structures, contractual terms and diligence procedures are
used." —Jonathan Wolfman, Partner, WilmerHale, Boston "As U.S. M&A concepts, documents and practices become increasingly adopted
internationally, this book will be an invaluable resource. It provides an excellent overview of the entire area, and is easily understandable by
corporate executives and lawyers outside the United States." —Leo Specht, founder, Specht Rechtsanwalts-Gesellschaft mbH, Vienna,
Austria
This volume is a comprehensive grammar of the Turkish language, suitable both for students of the Turkish language and linguistic scholars.
Gerjan van Schaaik draws on sound linguistic research and an extensive corpus of real-life data, alongside more than twenty years of
feedback from university classrooms, to provide the most complete, up-to-date, and practically useful survey of the Turkish language ever
compiled. Following an introduction that provides background information on the Turkic languages and an overview of the linguistic
terminology adopted in the volume, the first part of the book explores the fundamentals of Turkish spelling and pronunciation. Parts II and III
explore the noun phrase and adjuncts and modifiers, respectively, while Parts IV and V examine the verbal system and sentence structure.
These first five parts together represent a valuable overview of the fundamentals of Turkish grammar. Part VI provides an account of the
ways in which new words are constructed on the basis of existing material, and constitutes a bridge to the more advanced matter treated in
parts VII and VIII, including relative clauses, subordination, embedded clauses, clausal complements and the finer points of the verbal
system. The work will be accompanied by a companion website that will provide exercises to accompany each part.
Are you looking at career in real estate? With real estate on the upswing in much of America, more people are looking to become a real
estate professional. Idiot's Guides: Real Estate Licensing Exams is an all-in-one comprehensive guide that contains both key prep review and
testing practice, utilizing the latest information in real estate law, finance, and U.S. regulation and license requirements. Idiot's Guides: Real
Estate Licensing Exams includes: + 10 online practice tests and one final national exam, complete with solutions, covering all current test
topics. + The most up-to-date key content coverage on contract, deeds, leases, mortgages, and real estate law. + Chapter conclusions with
review Q&As to ensure reader comprehension. Author Bio: Raymond D. Modglin is the director of REAL University, a real estate pre-licensing
and continuing education real estate school, a keynote speaker, and host of his own podcast "Real Estate with Raymond" where he gets to
speak to and educate thousands of newly licensed and veteran real estate agents throughout Indiana, as well as other states. Raymond has
written several books including, Introduction Into Commercial Real Estate Brokerage, Starting Your Real Estate Brokerage, The Hand Guide
to Dumping your Debt, and The Modglin Mindset. With over $100 Million in sales and 15 years in the business, Raymond has been able to
help many clients buy, sell, and trade their residential owner-occupied and investment real estate along with commercial properties, including
the largest short-sale in the Indiana in 2010 at a value of $11.4 Million in one deal.
A behind-the-scenes look at the underlying roles of each player in a mergers and acquisitions transaction Mergers and Acquisitions
Dealmaker explores the roles of the buyers and sellers involved in mergers and acquisitions as well as executive management, line
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management, and the corporate development team. Now in a second edition, this book provides readers with a "behind the scenes" look into
the roles, approaches, and motivations of each key player in a strategic transaction, and provides strategies on building a successful team.
Providing a unique insight into the various professionals that drive mergers and acquisitions, Mergers and Acquisitions Dealmakers is a
valuable reference destined to become essential reading for anyone trying to understand how mergers and acquisitions actually work.
Michael E.S. Frankel (Chicago, IL) is a seasoned corporate development executive with extensive experience in mergers and acquisitions,
corporate strategy, and business development transactions. He has led over 100 transactions and has worked on hundreds more. He has
executed transactions as an attorney, investment banker, and corporate development officer for VeriSign, GE Capital, and IRI, where he
currently heads corporate development.
In the summer of 1932, at the beginning of the turbulent decade that would remake America, baseball fans were treated to one of the most
thrilling seasons in the history of the sport. As the nation drifted deeper into the Great Depression and reeled from social unrest, baseball was
a diversion for a troubled country—and yet the world of baseball was marked by the same edginess that pervaded the national scene. On-thefield fights were as common as double plays. Amid the National League pennant race, Cubs’ shortstop Billy Jurges was shot by showgirl
Violet Popovich in a Chicago hotel room. When the regular season ended, the Cubs and Yankees clashed in what would be Babe Ruth’s last
appearance in the fall classic. After the Cubs lost the first two games in New York, the series resumed in Chicago at Wrigley Field, with
Democratic presidential candidate Franklin Roosevelt cheering for the visiting Yankees from the box seats behind the Yankees’ dugout. In
the top of the fifth inning the game took a historic turn. As Ruth was jeered mercilessly by Cubs players and fans, he gestured toward the
outfield and then blasted a long home run. After Ruth circled the bases, Roosevelt exclaimed, “Unbelievable!” Ruth’s homer set off one of
baseball’s longest-running and most intense debates: did Ruth, in fact, call his famous home run? Rich with historical context and detail, The
Called Shot dramatizes the excitement of a baseball season during one of America’s most chaotic summers.
Inside the Minds: The Art of Advertising is the most authoritative book ever written on the essentials behind building successful brands and
implementing creative communications solutions. This title features the founders, presidents and CEOs from some of the country's leading
advertising agencies, who have each contributed chapters akin to objective, experience-related white papers or essays on the core issues
surrounding success in such a competitive market. In an over-arching as wel as in-depth presentation of the fundamentals, authors articulate
the unspoken rules and the important issues facing any agency now, and what will hold true into the future. From effective branding strategies
to industry trends and challenges, this title pulls readers through all facets of advertising, from beginning to end. The different niches
represented and the various perspectives presented enable readers to really get inside the great minds of advertising and glean practical
advice, as the experts go back to basics in a must-read for anyone interested in this dynamic, unique industry.
If money is the lifeblood of business, contracts are the arteries that help carry it around the commercial body. Anyone in business is liable to
have to deal with business contracts, but few are trained to do so. Even those that are trained may have experience in limited areas or in the
distant past. But the right contract can make a vital difference, not just to recording and enforcing, if need be, the contract terms, but also in
ensuring the agreement deals with the real issues and approaches them in a practical way. Finding help in this area is not easy, as the
market tends to offer little between serious academic tomes on the one hand and student summaries geared to exams on the other. Business
Contracts Handbook fills that gap, covering both the basics of contract law in an accessible style and using a thoroughly practical approach to
understanding and negotiating the key terms in a business contract. If you have little prior knowledge, Charles Boundy's many years of
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experience in drafting and providing guidance on business agreements of all kinds will enable you to acquire a working background quickly. If
you have years of experience you will still benefit from a checklist, a reminder of what is important and why, and an easy reference to up-todate language and drafting - there is always more to learn.
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business owners, the sale of their business is one of the most significant financial and emotional events of their lifetime. As a result, business
owners have a lot of questions when it comes to the sale process; specifically questions regarding: • Timing of the sale; • Preparing their
business for sale; • Valuation and pricing; • Finding and attracting buyers; • Providing information to buyers; • Structuring the deal; •
Negotiating the letter of intent; and • Closing the deal. This book addresses some of the most common questions on these topics and
provides straightforward answers in a non-technical way. The answers are intended to help business owners understand the important
aspects of the sale process and the common mistakes to avoid, so that they can ultimately achieve their personal and financial goals.
Disclaimer The contents of this book are for information and general guidance only. Because the specific facts relating to each situation are
unique, and because income tax, legal and business situations can change, professional advice should be sought prior to undertaking any
transaction. © Howard E. Johnson, 2013
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John Spencer has worked at Cambridge University for over 40 years. He has lectured, supervised – and entertained – students in tort,
contract, crime, medical law and criminal procedure and evidence. This book is a tribute to Professor Spencer, but it is different from the
usual tribute in that it contains case notes written and selected by the author himself and all published in the Cambridge Law Journal (CLJ)
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between 1970 and 2013. With the exception of one note, which is somewhat longer, the articles are taken from the case note section of the
CLJ which, until fairly recently, imposed a strict word limit of 1000 words and no more (the complexity of the cases and the prolixity of the
judges led to the CLJ relaxing this rule to 1500 words). The case notes reproduced here provide a master-class in the writing of incisive,
engaging notes. Written with students in mind but also intended for the consumption and edification of a wider audience, these case notes
epitomise the way in which Professor Spencer has, for 43 years, cajoled, lambasted and encouraged the judiciary to see things his way.
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